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DISCLAIMER &
SAFE HARBOR

All statements and figures made in this presentation and in any verbal statement provided in the course of delivering this presentation regarding the strategy, future operations, financial position, future revenues, projected 
costs, prospects, timelines, plans and objectives of management of Assure Neuromonitoring LLC. (“Assure”), are “forward looking” statements and may be forward looking information in accordance with applicable securities 
laws. Forward looking statements are identified but not limited to words such as “believe”, “anticipate”, “estimate”, “expect”, “intend”, “plan”, “expect”, “project”, “may” and “will” and the negative of such expressions, although 
not all forward looking statements contain these identifying words, any statements that refer to expectations, projections or other characterizations of future events or circumstances are forward looking statements. 
Forward-looking statements are based on certain assumptions and analysis made by Assure in light of its experience and perception of historical trends, current conditions and expected future developments and other 
factors it believes are appropriate, and are subject to risks and uncertainties. The fact that Assure has a short operating history may cast doubts on the accuracy of such assumptions and analysis. Given these risks, uncertain-
ties and assumptions, prospective persons looks to make an investment in Assure should not place undue reliance on these forward-looking statements. While such information is believed to be reliable for the purposes 
used herein, neither Assure nor any of its respective directors, officers, principals, shareholders, employees, agents or affiliates assumes any responsibility for the accuracy of such information. Although Assure believes that 
the expectations reflected in any forward looking statements made in this presentation and in any verbal statements provided in the course of delivering this presentation are reasonable, such statements are based on a 
number of assumptions which may prove to be incorrect, including, but not limited to assumptions relating to the risks and factors set out below. Important risks and factors that could cause actual results to differ material-
ly from expectations, and should be considered in making any investment in Assure are set out in the section below titled “Risk Factors“. Assure undertakes no obligation to update or revise any forward looking statement.

Risk Factors: An investment in Assure involves a number of risks. These risks should be carefully considered before any investment is made. The following are some of the key risks and uncertainties but not all the key risks 
and uncertainties generally associated with our business. However, the risks described below are not the only ones that we face. Additional risks not currently known to us or that we currently deem immaterial may also 
impair our business operations. Assure is an early-stage, accordingly: there is uncertainty regarding Assure’s ability to achieve, sustain or increase profitability; there is no assurance Assure will be able to fund its operations 
with existing capital or indebtedness, or that it will be able to raise additional amounts to fund operations, including through the raising of further capital, the borrowing of additional amounts or otherwise; there is 
uncertainty regarding the future value, if any, of an investment in Assure’s securities. Assure’s business and operations are subject to various regulatory and legal risks including: difficulties and uncertainty regarding the 
results of government agencies or customers; the unpredictability of protection afforded by any patents or other intellectual and proprietary property, and the potential for claims for infringement of the intellectual property 
rights of others; uncertainty regarding the outcome of legal proceedings, including potential product liability in connection with any developed products or technologies or processes. Assure is subject to a variety of business 
and operational risks and uncertainties including: the cost of any future acquisitions and the ability to integrate any acquired businesses; potential contractual disagreements and negotiations with third parties; the ability 
to obtain adequate insurance against potential risks; the ability to attract and retain management personnel; uncertainties associated with the timing, prospect and successful execution of the development, acquisition, 
distribution or commercialization of new products and existing products, of new customers or existing customers, of acceptance and demand for new products and existing products; the ability to obtain anything supplied 
by third parties on satisfactory terms; the ability to develop, and ongoing reliance on, key strategic alliances, and partnering arrangements; risks relating to the uncertainty of tax rate assumptions, currency exchange rate 
and interest rate fluctuations; risks with the ability to keep up with rapidly changing technology; risks associated with the ability to meet demand and manage growth, including the ability to potentially expand in Canada 
and the United States of America and into international markets; and fluctuating operating results.
The information contained in this presentation is intended to be presented to a limited number of qualified prospective investors in connection with the consideration of the purchase of securities of Assure on a “private 
placement” basis (the “Private Placement”) and is for the confidential use of only those persons to whom such information is delivered in connection with the Private Placement.

As a result of the aforementioned risk factors, which are only a summary thereof, this Private Placement is suitable only to those investors who are willing to rely solely on the management of Assure and who can afford to 
risk a loss of their entire investment. Prospective investors are advised to consult with their own professional advisors.

The distribution of the securities of Assure is being made on a private placement basis and therefore Assure is exempt from the requirement that it prepare and file a prospectus with Canadian securities regulators. Any 
resale or transfer of the securities will therefore be restricted under Canadian securities laws unless and until Assure has been a “reporting issuer” in a province or territory of Canada for at least four months and one day or 
it qualifies the securities for resale by prospectus. Assure is not, and may never be, a “reporting issuer”, as such term is defined under Canadian securities laws, in any province or territory of Canada. Under no circumstances 
will Assure be required to file a prospectus or similar document with any securities regulator in Canada qualifying the resale of the securities to the public. There currently is no public market for any of Assure’s securities 
and one may never develop. Any resale or transfer of the securities must be made pursuant to an exemption from applicable Canadian securities laws or pursuant to a discretionary exemption granted by the applicable 
Canadian securities regulator. Potential investors are advised to seek legal advice prior to any resale or transfer of the securities.

This presentation contains certain statistical data, market research and information concerning third parties that were obtained from sources that Assure believes are reliable, although its accuracy cannot be guaranteed. 
Assure has not independently verified the accuracy or completeness of this information. As such, Assure does not assume any responsibility for the accuracy or completeness of this information. In addition, certain informa-
tion contained herein has been obtained from published sources and/or prepared by independent third party sources and in certain cases has not been updated through the date hereof.
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Preston Parsons
Founder, Executive Chairman

Matthew Willer
CEO, Director

Mr. Parsons attended Northern Arizona University where he majored in 

Business Administration. As the starting quarterback for NAU, Mr. 

Parsons led the Lumberjacks to the playoffs in multiple years. After 

College, Mr. Parsons was signed by the Arizona Cardinals as an NFL 

quarterback where he spent a total of 6 years with Arizona, Houston, 

Denver and Tennessee before entering the private sector.

Since his retirement from the NFL, Mr. Parsons has spent the last 9 years 

in the medical industry, specifically Orthopedic surgery implants. After 

establishing himself as a successful salesman with Orthofix from 2007- 

2013, Mr. Parsons took over ownership of the distributorship for the 

State of Colorado for Orthofix which he maintains to this day.

While maintaining and growing this successful distributorship as the 

principal, Mr. Parsons has also founded, operated, and grown a success-

ful catalog of Neuromonitoring Companies since 2014.

Mr. Willer attended the University of Southern California 

Marshall School of Business where he earned a dual B.S. in 

Finance and Management. Since his graduation from USC, 

Mr. Willer has worked as a principal and executive in 3 

natural and organic food Companies.

Under Mr. Willer’s stewardship, each of these Companies 

grew over 1000% as he was instrumental in taking all of 

them from inception to mid-market status within 5 years 

or less.

In his most recent position, Mr. Willer acted as an Officer 

and Director in a TSXV listed Company where he worked 

closely with other management and outside firms in 

raising capital, reporting to SEDAR, and overseeing the 

USA operations of a listed Company.

MANAGEMENT
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WHAT IS IONM
And the Market Today

Intraoperative Neurophysiologic Monitoring  (IONM) is the use of electrophysiological methods such as electroencephalography 

(EEG) and electromyography (EGM) to monitor the functional integrity of certain neural structures (ie. nerves, spinal cord and parts 

of the brain) during surgery, reducing the risk to the patient and providing real time functional guidance to the surgeon

THE PATIENT

SPINE SURGEON

NEUROLOGIST

TECHNICIAN

OPERATING ROOM OFFSITE
NEUROLOGIST
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Surgeon has to arrange for tech coverage with hospital

Hospital contracts 3rd party tech co. to cover case

No consistency with technical employees

Different neurologists

No alignment with technical staff and surgeon – just another case

Skillset and compensation of techs is varied

Surgeon Arranges his own billing in house or with 3rd party not 

experts in IONM billing

No transparency during the process as to collection status or amount

Lack of expertise in coding, follow up, and negotiation

No checks and balances – hoping for check in the mail

no alignment with billing provider

3rd party billers typically understaffed, underqualified, and no 

financial incentive to extract maximum value

Technical IONM Professional IONM

IONM TODAY
Inefficient Structure

Owned And Operated By 
3rd Party Technical Co.

Owned and Operated 
by Surgeon
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Assure employs its own techs

Techs are well educated, well paid

Same surgeon works with same tech in every case

Assure handles 100% of scheduling and setup

Tech aligned with surgeon – ongoing working relationship

Assure bills for all technical services provided

Assure provides patient advocate

Partnership with surgeon to create alignment

Full transparency throughout process

Sophisticated billing management to maximize value

Surgeon, billing company, Assure all have same goals

Assure bills for all professional services provided

Assure provides patient advocate

Technical IONM Professional IONM

THE ASSURE PLATFORM
The Difference

Assure Retains
100% of Proceeds

Surgeon Retains
80% of Proceeds

Assure Retains
20% of Proceeds
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2016
Audited Financial Highlights
All financial results reported in U.S. Dollars

Revenue

Out-of-Network fees $5,328,205

$201,443

$5,529,648

$(931,693)

$4,597,955

Contract fees

Total Revenue

Cost of revenues

Gross margin

Operating expenses

General and administrative $1,010,340

$66,493

$191,052

$1,267,885

$3,330,070

Depreciation

Sales and marketing

Total operating expenses

Earnings (loss) from operations

Other income/(expenses)

Earnings from equity method investments $1,040,498

$(17,544)

$1,022,954

$4,353,024

$339,245

$4,013,779

Interest, net

Total other income/(expenses)

Income before income taxes

Income taxes (Note 12)

Net income 

Basic earnings per common share (Note 11)

Fully diluted earnings per common share (Note 11)

$0.17

$0.16

RESULTS OF OPERATIONS
Except where otherwise indicated, all financial information discussed below 
is 100% of the consolidated results of the Company.

Revenue
Revenues for the year ended December 31, 2016 were $5,529,648.

The Company expects revenues to continue to increase through organic 
growth in patient cases and deployment of available capital for future 
relationship developments. 
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2017 Q1 
Financial Highlights
All financial results reported in U.S. Dollars

Revenue

Out-of-Network fees $3,836,725

$78,065

$3,914,790

$(533,711)

$3,381,079

Contract fees

Total Revenue

Cost of revenues

Gross margin

Operating expenses

General and administrative $522,976

$45,558

$88,957

$657,491

Depreciation

Sales and marketing

Total operating expenses

Other income/(expenses)

Earnings from equity method investments $905,798

$(17,292)

$888,506

$3,612,094

$339,297

$3,212,797

Interest, net

Total other income/(expenses)

Income before income taxes

Income taxes

Net income 

Basic earnings per common share

Fully diluted earnings per common share

$0.13

$0.12

For the 3 months
ended March 31, 2017.

Company filings available on 

www.Sedar.com.
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CURRENT OPERATIONS

 

 

Colorado
FYE 2016 - $4,353,024 EBITDA
Q1 2017 - $3,612,094 EBITDA
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EXPANSION OPPORTUNITIES

 

 

Colorado
Washington

California

Utah

Texas
Louisiana

Assure plans to continue expanding in 
the state of Colorado through organic 
growth and increased referrals.

Assure recognizes many opportunities 
outside of the state of Colorado that 
will allow for strategic geographic 
expansion into favorable states.

Assure has identified several other 
surgical verticals, outside of spine, that 
present tremendous expansion 
opportunities

Assure recently hired a V.P. of sales 
that has over 25 years experience in 
the industry and has deep existing ties 
with management.

10
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CAPITAL STRUCTURE

Note 1:  6,000,000 shares issued to management if 2017 audited net income exceeds $7,500,000 USD.

Basic Shares Outstanding
Montreux Capital F.D. Shares

Assure F.D. Shares

Financing F.D. Shares

Assure Options (To Mgmt & Board 10%)

Broker Warrants

Fully Diluted Shares Outstanding

34,526,333
4,136,333

24,000,000

6,390,000

3,452,633

336,802

44,315,768

100.0%

100.0%

9.33%

54.16%

14.42%

7.79%

0.76%

Performance Shares (Note 1) 6,000,000 13.54%
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Matthew Willer
Chief Executive Officer

Assure Neuromonitoring LLC 10233 S. Parker Rd. Suite 105
Parker, CO 80134

C: (720) 556-5870
O: (720) 287-3093
E: matthewwiller@assureneuromonitoring.com

E: 

Preston Parsons
Founder & Executive Chairman

Assure Neuromonitoring LLC 10233 S. Parker Rd. Suite 105
Parker, CO 80134

C: (720) 209-5089
O: (720) 287-3093

prestonparsons@assureneuromonitoring.com


